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Invesco Direct Lending Overview 
• The Invesco Private Credit Platform is one of the largest global managers of private credit with 

USD 38+ billion in assets under management supported by 100+ dedicated professionals.1 

• Our Direct Lending strategy (the “Strategy”) originates senior secured loans to ‘core’ middle 
market companies primarily in North America. We believe these loans represent an attractive 
opportunity for investors seeking to generate strong risk adjusted returns with lower volatility 
relative to traditional fixed income. 

• The Strategy draws upon the team’s significant experience originating middle market credit 
opportunities. The team seeks to preserve capital by focusing on disciplined asset selection with 
rigorous due diligence. 

• In our opinion, Invesco’s size and scale creates a differentiated model relative to other 
traditional middle market direct lending providers. Our Direct Lending team collaborates with 
Invesco’s broader Private Credit Platform – leveraging its embedded sector expertise, 
institutional sponsor relationships, and decades of experience investing in senior loans. 

 

I. Our ESG Goals in Middle Market Lending 
Invesco’s global Private Credit Platform manages over USD 38 billion in assets under management 
with capabilities across broadly syndicated loans, direct lending, distressed credit and structured 
products (CLO’s).  Our experience investing over multiple decades has taught us the value of having 
dedicated experts in each investment capability, enhanced by the scale, resources, and capabilities 
of a globally integrated platform.  
Over the last decade, our clients have become increasingly interested in adopting Environmental, 
Social and Governance (‘ESG’) considerations into their credit investment portfolios.  We view this 
increasing focus on ESG integration as a positive evolution for the global capital markets.  ESG 
considerations and integration has naturally expanded most notably in the public markets’ asset 
classes allowing limited partners to align their views on responsible investment with their capital 
allocations.  However, private asset classes, such as direct lending, have presented more of a 
challenge to integrate ESG considerations as the direct lending is a private asset class and 
borrowers and are not typically evaluated by third party ESG ratings providers. 
Beyond the societal benefits of ESG integration, we believe that ESG integration allows for 
improved downside mitigation and the potential for more favorable outcomes as ESG risks pose 
potential credit risks that could impact valuation.  By systematically evaluating ESG 
considerations in our investments, we believe we are in a better position to mitigate principal 
losses for our limited partners. 
In 2015, Invesco’s Private Credit platform began incorporating ESG considerations into our 
investment process for each issuer.  Since that time, we have continued to build and enhance our 
ESG capabilities, and today, we manage over USD 4 billion in dedicated ESG strategies.  We set 
out to be a leader in ESG integration in private credit with the development of a proprietary 
framework specifically suited to investments in private senior loans.  Across our platform, we have 
evaluated more than 800 issuers utilizing this methodology. 

 
 
1 Source: Invesco as of June 30, 2021.  
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As part of our continued commitment to offering our clients ESG opportunities within private 
credit, we are keen to discuss the broadening of our dedicated ESG strategies to include middle 
market direct lending.  This area of private credit has historically presented additional challenges 
beyond those of larger, more sophisticated corporate entities.  In addition to the inherent 
challenges of the private nature of these companies and the lack of third party ESG ratings, 
middle market companies may lack the awareness of ESG principles, the ability to track ESG 
metrics, and the resources to implement the measures. 
Despite these headwinds, Invesco’s private credit platform sees significant opportunity in the 
integration of ESG considerations into middle market direct lending ‒ we believe the direct 
dialogue with the issuer’s management team and sponsor sets up an opportunity for tangible 
change. We highlight 4 elements of our philosophy to direct lending investments with regard to 
ESG: 
Figure 1. Invesco Middle Market Direct Lending ESG Philosophy 

 
Source: Invesco as of June 30, 2021. $ = USD. 

 
The primary driver around our ability to implement ESG integration in middle market direct lending 
orients from our ability to engage with management teams and sponsors. Our direct lending team 
typically maintains a regular dialogue with the issuer throughout our underwriting / diligence 
phases and throughout the investment horizon. Invesco is able to comprehensively evaluate ESG 
risks and considerations using our systematic framework. In addition to direct engagement with 
the sponsor or management team, our direct lending group also looks to leverage the embedded 
expertise and proprietary knowledge of our 20+ member sector-based credit research team which 
has evaluated  over 800 issuers using our ESG framework.  
Given that middle market companies are often less systematic with regard to the benefits of 
incorporating ESG into their culture, we often find early opportunities to educate on the mutually 
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beneficial nature of these initiatives, and create awareness of the financial and non-financial 
benefits of ESG adoption. In our experience, we have been impressed by these conversations as 
we have found the dialogues to be constructive as management teams and sponsors are often 
eager to learn more about our evaluation, relative ESG positioning within their sector, and 
opportunities and benefits associated with ESG improvements.    
Finally, and perhaps most importantly, our approach culminates with regular engagement, 
designed to encourage the adoption of discrete and actionable initiatives to progress their ESG 
implementation.  We work with our portfolio companies to identify these efforts, help identify the 
benefits of change, and use our regular engagement to follow up on these efforts with the goal of 
effecting positive, tangible change. 
 

II. Executing ESG Ratings in Middle Market Lending 
Invesco Private Credit’s proprietary framework to integrate ESG considerations is designed to create a 
systematic process of evaluating ESG concerns both at underwriting as well as throughout the life of 
the investment.   We view the development of our framework as a unique differentiator in our approach 
to ESG in middle market direct lending.  
 
Figure 2. How Does the ESG Ratings Process Work? 

 

A. Initial Screening 
Screening is employed to exclude companies and / or issuers from the investment universe that do not 
meet the Invesco Direct Lending ESG criteria.  In addition, the Strategy may not invest in loans from 
companies that have an aggregated ESG rating or single category E, S, or G ratings above levels set 
within the internal ESG rating methodology. 
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Figure 3. ESG Portfolio Construction  

 

Minimum ESG ratings criteria and certain sector exclusions are applied during portfolio construction. 
Companies and / or issuers from the investment universe that do not meet the portfolio’s ESG criteria, 
include but are not limited to: 

− level of involvement in the production of tobacco and tobacco products, 
− gambling, 
− controversial weapons (including nuclear weapons), 
− whole or partial engagement in the cultivation, production or distribution of cannabis or cannabis 

derived products for the purposes of recreational use (including any company that derives a part of its 
revenue from recreational cannabis), 

− extraction of thermal coal, 
− extraction of fossil fuels from unconventional sources (including Arctic drilling, tar sands, shale oil and 

gas, or other fracking activities and/or mining of oil shale), 
− generation of electricity above a defined percentage from coal-fired power plants, 
− status in terms of respecting the UN global compact principles), as well as based on the status of 

these companies and/or issuers in terms of respecting the UN global compact principles as 
assessed by third party providers for the global universe they cover, as updated from time to time. 

 
The ESG industry “screening” process for direct lending transactions aligns with our team’s 
investment process at the “sourcing” stage.  As deal opportunities are introduced to the direct lending 
team, the group will make a determination on whether to advance an investment to undergo an 
investment “screening memorandum.” Direct lending investments which do not meet our ESG industry 
screens do not advance in our investment process.   

B. ESG Ratings 
Our ESG ratings process orients around the three pillars of E, S, and G along with underlying factors by 
which companies are evaluated.  These pillars and factors include: 
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Figure 2. Factors Incorporated into Our ESG Framework  

 

Our direct lending team uses a weighting schematic for the issuer’s broad industry category to 
determine an ESG rating. These ratings are averaged into an overall ESG score that is approved by 
our Investment Committee, subject to updates and reviews on at least an annual basis. 

To derive an issuer level ESG rating: 

1. Our team averages the various factors under each E/S/G pillar to determine Pillar Ratings. 

2. Each pillar is weighted by the average E/S/G pillar weights published by MSCI ESG Research by 
industry sector to come up with an ESG Composite Score. Those pillar weights as of 30 
September 2020 are shown in table 3. 

3. These ratings are averaged into an overall ESG score. Each overall ESG rating is reviewed 
with and approved by our Investment Committee (the same committee that approves all direct 
lending transactions). 

4. Each ESG rating is included in any new deal underwriting and reviewed at least (minimum) 
annually. ESG criteria will be reviewed and applied on an ongoing basis as part of the 
investment process for credit selection and portfolio construction. 
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Figure 3. ESG Pillars Weighted by Broad Industry 

To derive issuer level ESG ratings, we further weight E, S and G factors by broad 
industry pillars as follows: 

GICS Sector Environmental pillar Social pillar Governance pillar 

Communication Services 5.0% 54.8% 40.3% 

Consumer Discretionary 21.1% 51.9% 27.0% 

Consumer Staples 30.4% 46.8% 22.8% 

Energy 49.6% 17.1% 33.3% 

Financials 8.9% 58.7% 32.4% 

Health Care 5.9% 49.1% 45.0% 

Industrials 21.5% 38.1% 40.4% 

Information Technology 21.4% 51.0% 27.6% 

Materials 53.8% 23.0% 23.2% 

Real Estate 32.9% 32.7% 34.4% 

Utilities 57.6% 18.6% 

Source: MSCI ESG Research, average E/S/G pillar weights, as at 30 September 2020. 
Sector ESG pillar weightings are updated annually each September.  For illustrative 
purposes only. 

23.8% 

 

Using our framework, our direct lending team is able to determine a composite score quantifying ESG 
risks for potential transactions.  After initial investment, our team is committed to maintaining a dialogue 
with our issuers to continue to encourage our companies to implement ESG change.    We believe this 
process allows for regular conversations with our companies and allows us to continually re-visit ESG 
initiatives to effect positive progress.    
 

III. Conclusion 
Over the last decade, our platform has sought to be at the forefront of ESG integration in private 
credit. While executing ESG considerations in private credit does have obstacles, we have 
embraced those challenges and developed a proprietary process, to engage, evaluate, educate 
and encourage our middle market issuers not only as a risk mitigation tool but also to increase 
awareness of these critical global issues. Continuous improvement and refinement of our 
processes has been a hallmark of Invesco Private Credit over the last two decades and we are 
committed to using our global platform and capabilities to work with our limited partners to align 
their capital allocations with their views on responsible investment while advocating for tangible, 
positive changes. 
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About Risks. 
The value of investments and any income will fluctuate (this may partly be the result of exchange rate 
fluctuations) and investors may not get back the full amount invested. 
 
Alternative investment products, including private debt, may involve a high degree of risk, may engage 
in leveraging and other speculative investment practices that may increase the risk of investment loss, 
can be highly illiquid, may not be required to provide periodic pricing or valuation information to 
investors, may involve complex tax structures and delays in risk of investment loss, can be highly 
illiquid, may not be required to provide periodic pricing or valuation information to investors, may involve 
complex tax structures and delays in distributing important tax information, are not subject to the same 
regulatory requirements as mutual funds, often charge higher fees which may offset any trading profits, 
and in many cases the underlying investments are not transparent and are known only to the 
investment manager. There is often no secondary market for private debt interests, and none is 
expected to develop. There may be restrictions on transferring interests in such investments. 
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investors in Israel. It is for informational purposes only and is not an offering. It is not intended for and should not be distributed to, or relied 
upon, by members of the public or retail investors. Circulation, disclosure, or dissemination of all or any part of this document to any 
unauthorized person is prohibited. Please do not redistribute this document. 
 
Important information. 
It is for informational purposes only and is not an offering. It is not intended for and should not be distributed to, or relied upon, by members of 
the public or retail investors. Circulation, disclosure, or dissemination of all or any part of this document to any unauthorized person is 
prohibited. Please do not redistribute this document.  
 
Furthermore, this document does not constitute an offer or solicitation in any jurisdiction in which such an offer or solicitation is not authorized 
or to any person to whom it is unlawful to make such an offer or solicitation. This document does not take into account individual objectives, 
taxation position or financial needs and should not be relied upon as the sole factor in an investment making decision. Nor does this constitute 
a recommendation of the suitability of any investment strategy for a particular investor. Investment returns and principal value will fluctuate 
(this may partly be the result of exchange rate fluctuations) so that when redeemed, an investor may not get back the full amount invested. 
Current tax levels and reliefs may change. Depending on individual circumstances, this may affect investment returns. As with all investments, 
there are associated inherent risks, please obtain and read all information carefully before you decide to invest.  
 
All material presented is compiled from sources believed to be reliable and current, but accuracy cannot be guaranteed. It is not our intention 
to state, indicate or imply in any manner that current or past results are indicative of future profitability or expectations. The opinions expressed 
herein are based on current market conditions and are subject to change without notice. Invesco makes no representation or warranty, 
expressed or implied, regarding any prospective investor’s legal, tax or accounting treatment of the matters described herein, and Invesco is 
not responsible for providing legal, regulatory or accounting advice to any prospective investor. All data is in US$ unless indicated otherwise. 
 
Restrictions on distribution: This information is being delivered to the types of investors listed under the important information section in order 
to assist them in determining whether they have an interest in the type of Strategy described herein. It has been prepared solely for 
information purposes. The distribution and offering of the Strategy in certain jurisdictions may be restricted by law. Persons into whose 
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residence or domicile; (ii) any foreign exchange controls and (iii) any relevant tax consequences.  
 
Audience and Issuer Information. 

U.S. and Canada 
This document is for Institutional Investors in the US; in Canada this document is for use by investors who are ( i ) Accredited Investors and (ii) 
Permitted Clients, as defined under National Instrument 45 106 and National Instrument 31 103, respectively 
 
Issued in the US by Invesco Senior Secured Management, Inc., 1166 Avenue of the Americas, 26th Floor, New York, NY 10036 
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Issued in in Canada by Invesco Canada Ltd. 120 Bloor Street East, Suite 700, Toronto, Ontario M4W 1B7. 
 
No securities commission or similar authority in Canada has reviewed or in any way passed upon this document or the merits of the securities 
described herein, and any representation to the contrary is an offence. Please obtain and review carefully the Canadian offering memorandum 
relating to the securities described herein before investing. Invesco makes no representation or warranty, expressed or implied, regarding any 
prospective investor’s legal, tax or accounting treatment of the matters described herein, and Invesco is not responsible for providing legal, 
regulatory or accounting advice to any prospective investor.  
 
Asia-Pacific 
Hong Kong  
This document is distributed, circulated or issued to professional investors (as defined in the Hong Kong Securities and Futures Ordinance 
(the “SFO”) and any rules made under the SFO or as otherwise permitted by the SFO only in Hong Kong.  
 
 This document is issued in Hong Kong by Invesco Hong Kong Limited景順投資管理有限公司, 41/F, Champion  Tower, Three Garden Road, 
Central, Hong Kong. 
 
Singapore 
This document is solely provided to Institutional Investors in Singapore. It may not be circulated or distributed, whether directly or indirectly, to 
persons in Singapore other than to an institutional investor under Section 304 of the Securities and Futures Act, Chapter 289 of Singapore (the 
“SFA”) or otherwise pursuant to, and in accordance with the conditions of, any other applicable provision of the SFA. 
 
This document is issued in Singapore by Invesco Asset Management Singapore Ltd, 9 Raffles Place, #18-01 Republic Plaza, Singapore 
048619. 
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This document has been prepared only for those persons to whom Invesco has provided it. It should not be relied upon by anyone else. 
Information contained in this document may not have been prepared or tailored for an Australian audience and does not constitute an offer of 
a financial product in Australia. You may only reproduce, circulate and use this document (or any part of it) with the consent of Invesco.  
The information in this document has been prepared without taking into account any investor’s investment objectives, financial situation or 
particular needs. Before acting on the information the investor should consider its appropriateness having regard to their investment 
objectives, financial situation and needs.  

You should note that this information: 
• May contain references to dollar amounts which are not Australian dollars; 
• May contain financial information which is not prepared in accordance with Australian law or practices; 
• May not address risks associated with investment in foreign currency denominated investments;  
• Does not address Australian tax issues 
Issued in Australia by Invesco Australia Limited (ABN 48 001 693 232), Level 26, 333 Collins Street, Melbourne, Victoria, 3000, Australia 
which holds an Australian Financial Services License number 239916.  
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This marketing document is exclusively for use by Professional Clients Austria, Belgium, Denmark, Finland, France, Germany, Italy, 
Luxembourg, Netherlands, Norway, Portugal, Spain, Sweden, UK, Switzerland, and Qualified Clients/Sophisticated investors in Israel. This 
document is not for consumer use, please do not redistribute. 
 
Israel 
This document may not be reproduced or used for any other purpose, nor be furnished to any other person other than those to whom copies 
have been sent. Nothing in this document should be considered investment advice or investment marketing as defined in the Regulation of 
Investment Advice, Investment Marketing and Portfolio Management Law, 1995 (“the Investment Advice Law”). Investors are encouraged to 
seek competent investment advice from a locally licensed investment advisor prior to making any investment. Neither Invesco Ltd. Nor its 
subsidiaries are licensed under the Investment Advice Law, nor does it carry the insurance as required of a licensee thereunder.  
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